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Crown Business. Hardcover. Condition: New. 240 pages. Dimensions: 7.5in. x 5.2in. x 1.0in.Why should I do business with you and not your
competitorWhether youare a retailer, manufacturer, distributor, or service provider if you cannot answer this question, you are surely losing
customers, clients and market share. This eye-opening book reveals how identifying your competitive advantages (and trumpeting them to the
marketplace) is the most surefire way to close deals, retain clients, and stay miles ahead of the competition. The five fatal flaws of most companies:
They dont have a competitive advantage but think they do They have a competitive advantage but dont know what it isso they lower prices instead
They know what their competitive advantage is but neglect to tell clients about it They mistake strengths for competitive advantages They dont
concentrate on competitive advantages when making strategic and operational decisionsThe good news is that you can overcome these costly
mistakes by identifying your competitive advantages and creating new ones. Consultant, public speaker, and competitive advantage expert Jaynie
Smith will show you how scores of small and large companies substantially increased their sales by focusing on their competitive advantages. When
advising a CEO frustrated by his salespeoples inability to close deals, Smith discovered that his company stayed on schedule 95 percent of the time
an achievement no one else in his industry could claim. By touting this and other competitive advantages to customers, closing rates increased by
30 percentand so did company revenues. Jack Welch has said, If you dont have a competitive advantage, dont compete. This straight-to-the-point
book is filled with insightful stories and specific steps on how to pinpoint your competitive advantages, develop new ones, and get the message out
about them. This item ships from multiple locations. Your book may arrive from Roseburg,OR, La Vergne,TN. Hardcover.
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Oxford University Press, United Kingdom, 2016. Paperback. Book Condition: New. 215 x 178 mm. Language: N/A. Brand New Book.
These decodable non-fiction books provide structured practice for children learning to read. Each set of books...
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R ead  Write In c.  P h o n ics:  Grey  Set 7  N o n - Fictio n  5 a P lace in  Sp ace:  Th e M o o nR ead  Write In c.  P h o n ics:  Grey  Set 7  N o n - Fictio n  5 a P lace in  Sp ace:  Th e M o o n
Oxford University Press, United Kingdom, 2016. Paperback. Book Condition: New. 197 x 88 mm. Language: N/A. Brand New Book.
These decodable non-fiction books provide structured practice for children learning to read. Each set of books...
Sav e eBo o k »Sav e eBo o k »

It's  J u st a Date:  H o w  to  Get 'em, H o w  to  R ead  'em, an d  H o w  to  R o ck 'emIt's J u st a Date:  H o w  to  Get 'em, H o w  to  R ead  'em, an d  H o w  to  R o ck 'em
HarperCollins Publishers. Paperback. Book Condition: new. BRAND NEW, It's Just a Date: How to Get 'em, How to Read 'em, and How
to Rock 'em, Greg Behrendt, Amiira Ruotola-Behrendt, A fabulous new guide to dating...
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Madelyn D R Books. Paperback. Book Condition: New. Paperback. 106 pages. Dimensions: 9.0in. x 6.0in. x 0.3in.This book is about my
cousin, Billy a guy who taught me a lot over the years and who...
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Tw itter M arketin g Wo rkb o o k: H o w  to  M arket Y o u r Bu sin ess o n  Tw itterTw itter M arketin g Wo rkb o o k: H o w  to  M arket Y o u r Bu sin ess o n  Tw itter
Createspace Independent Publishing Platform, United States, 2016. Paperback. Book Condition: New. Workbook. 279 x 216 mm.
Language: English . Brand New Book ***** Print on Demand *****.Twitter Marketing Workbook 2016 Learn how to market your...
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d ev elo p men t o f  p re- sch o o l J ian g( C h in ese Ed itio n )d ev elo p men t o f  p re- sch o o l J ian g( C h in ese Ed itio n )
paperback. Book Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking number will be provided aMer the
shipment.Paperback. Pub Date :2012-09-01 Pages: 160 Publisher: the Jiangxi University Press Welcome Salan. service
R ead  eBo o k »R ead  eBo o k »

H o w  to  Start a C o n v ersatio n  an d  M ake Frien d sH o w  to  Start a C o n v ersatio n  an d  M ake Frien d s
Simon & Schuster. Paperback. Book Condition: new. BRAND NEW, How to Start a Conversation and Make Friends, Don Gabor, For over
twenty-five years, small-talk expert Don Gabor has helped thousands of people communicate with wit,
R ead  eBo o k »R ead  eBo o k »
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Th is Great Gen iu s A ge 7 8  9  10 Y ear- Old s.  [ British  En glish ]Th is Great Gen iu s A ge 7 8  9  10 Y ear- Old s.  [ British  En glish ]
Createspace, United States, 2013. Paperback. Book Condition: New. 248 x 170 mm. Language: English . Brand New Book ***** Print on
Demand *****.ABOUT SMART READS for Kids . Love Art, Love Learning Welcome. Designed to
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Createspace, United States, 2013. Paperback. Book Condition: New. 254 x 178 mm. Language: English . Brand New Book ***** Print on
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Ed itio n )Ed itio n )
paperback. Book Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking number will be provided aMer the
shipment.Paperback. Pub Date :2011-03-01 Pages: 752 Publisher: Jilin University Shop Books All the new
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